
When any department in your company plans to 
communicate with its customers via the mail, for 
any reason that isn’t ‘junk mail’... 
				        ... call Bullseye 
 
Especially when your correspondence 
    •  contains ‘non-public personal information’ 
       that requires GLBA/SOC2 compliance 
    •  is strategically important to the C-suite  
    •  is insanely time-sensitive 
    •  must be 100% error-free... 
				        ... call Bullseye 
 
When your customer acquisition, onboarding, 
up-selling, cross-selling, renewal or retention 
efforts include a ‘mail’ component...	  
				        ... call Bullseye

When your marketing initiatives 
   •  require strategic direction 
   •  would benefit from a test-vs-control 
      approach to list and offer testing  
   •  need creative which is visually arresting 
      and compelling, yet cost-effective to 
      produce and mail...				  
    				        ... call Bullseye

When your merger, crisis or customer service 
communications demand on-time, on-budget, 
error-free execution... 
				        ... call Bullseye 
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          Call Bullseye when...	 		    	  Core Competencies...	

Over the last 30+ years, using data analytics and 
micro-segmentation, Bullseye has leveraged the 
customer data contained in our clients’ Customer 
Relationship Management systems to drive sales 
and customer service. 
Highly-regulated industries are our ‘sweet spot’ 
due to our GLBA/SOC2 compliance with respect 
to Non-public Personal Information (NPI), yet 
we bring this same level of data security and 
integrity to all clients, whatever their industry. 
The same principles which gave rise to 
Bullseye’s early success, drive its success today.
Driven by data, devoted to our clients.
•  Bullseye does direct mail driven by strategy —  

strategy derived from years of experience 
working with our clients’ NPI.

•  Bullseye does direct mail driven by testing — 
creative, list, offer, channel, call-to-action.

•  Bullseye does direct mail driven by results —  
continual strategy refinement and results 
improvement based on response analysis.

“Bullseye is a special firm with specialized skills 
  but, more importantly, with special people.”

Director, Online Engagement Group

NAICS 541860	 Direct Mail (Primary)
NAICS 541890	 Other Advertising Svcs
NAICS 541430	 Graphic Design Svcs
NAICS 541613	 Marketing Consulting Svcs
NAICS 323111	 Commercial Printing 

CAPABILITY STATEMENT for Bullseye Database Marketing           918.587.1731

         Fully GLBA and SOC2 compliant
           to receive, process and store
  Non-public Personal Information (NPI) 
 
                    UEI # JEE5R7PCJKA9

Coaching People and Businesses to Reach Their Full Growth Potential.

Core Competencies

214-675-3313 WinstanleyConsultants.com Dallas, TX

Company

Analyze client needs and identify business obstacles 
Assist in maximizing your diversity certi�cation
Assist with writing or updating your 
certi�cation/application
Assist in the setup or enhancement of supplier 
diversity departments
Look for innovative suppliers that meets 
procurement goals and needs
Develop business strategies to go to market
Assist with navigating the supplier 
diversity network
Provide coaching for business matchmaker 
and round table events
Represent corporations and community 
partners at events
Assist community organizations navigate their 
procurement networks to increase opportunities 
for their constituency
Best practices for e�ective communication

Called “The Connectanator” by those that know her, 
Patti Winstanley has helped people and businesses of all sizes 
build relationships to grow their sales channels. She provides a 
service to help community partners navigate their networks to 
increase opportunities for their constituency, and match 
corporations with reliable vendors that meet their procurement 
needs and goals. 

Patti has built a network that she has used to mentor and 
connect certi�ed and small businesses to corporations, to the 
government agencies and each other across the US and Canada. 
She is a visionary leader and experienced business development 
professional with proven results in relationship building, 
customer satisfaction, business processes, 
diversity and inclusion, strategic direction, 
sales, pro�tability, coaching, employee 
and customer growth. 

patti@winstanleyconsultants.com

NAICS 533110 Trademark licensing
NAICS 541611     Administrative Management and 

General Management Consulting 
NAICS 541613     Marketing consulting Services

NAICS 541618    
NAICS 611430    

 Other Management Consulting Services   
 Professional and Management Development Training

UNSPSC 60105409   Brand Marketing or Advertising Instructional Materials
UNSPSC 80141600    Sales and Business Promotion Activities
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